SLATTERY SALES GROUP, INC.

VALUE DIFFRERENTIATION STRATRCIRS
AND ENROUTION THAT ENILANCHE AESLITTS

WHAT WE DD THE SLATTERY DIFFERENCE BERVICES/ PROGRAMS
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TO PROFITABLE GROWTH

We're Slattery Sales Group, bringing clarity and structure to
enterpirses enganged in complex sales. By developing or fine-tuning
value-diferentiation sirategies and integrating them into the sales
process, we've helped more than 2.000 companies:

W Overcome the 3 biggest challenges M Empower salespeople to
fo profitable growth. meetfexceed ravenus objectives.
B Grow Revenues. W Erode competitive value propositions
B Optimize margins. and market sharte.
W improve sales productivity

SEE THE SLATTERY DIFFERENCE IN

CLIENTS

RECOMMENDED READING FARTHERS

Faces pressure to match low
bids by ‘B’ players . . .

Frequently encounters deal
mortality after a demo or
proposal . . .

Confronts unacceptably long
sales cycles . . .
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